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How many times have you bought a book, thumbed through the first few pages, and then never picked 
it up again? Worse, how often have you read through an entire book only to realize that you haven’t 
gained any actionable knowledge by the end?   

The goal of this email course is to decrease the likelihood of either of these scenarios occurring.  

Every week, I’ll walk you through each chapter, providing thought-provoking questions and concrete 
steps you can take to get the most out of the book. 

[CHAPTER GRAPHIC] 

In the first chapter, we get into the “Why” of wealth protection. In other words, what are your reasons 
for buying this book? Your answers are important, as they’ll dictate the strategy that we’ll develop as 
the course goes on.  

The main themes in this chapter are: 

• How can we prepare for the next big financial shake-up? 

• How can we incorporate philanthropy into our plans? 

• How can we preserve our wealth for future generations? 

We’ll be getting into how to answer those questions in later chapters, but for now, just think about your 
specific financial goals, as well as your fears.  

Need some help getting started? Contact me at: [EMAIL]/[LANDING PAGE] for one-on-one coaching. 

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

Chapter 2 focuses on what your wealth means to you. For most high-net worth families, affluence 
means freedom from everyday financial worries and providing a comfortable, stable lifestyle.  
Substantial wealth can also be a source of stress, however. 

• Building it means choosing the right investments while keeping wealth management fees and 
taxes low. 

• Sustaining it means finding the right portfolio distribution percentage to balance your lifestyle 
with continued growth. 



• Passing it on means establishing healthy financial attitudes in the next generation. 

Answering the question of what your wealth means to you requires contemplating exactly what you 
want out of life, or your “success tasks.” As I outlined in the book, these are specific goals that represent 
your values and the future you envision for your family.  

We’ll start developing a strategy for achieving these aims in the next chapter. In the meantime, you can 
formulate a few “success tasks” of your own. Think about what's most important to you.  

• Are you prioritizing growth or preservation?  

• Where do you want to be in the next few years, both financially and personally? 

• How will you instill a sense of financial stewardship in your children and grandchildren to 
protect the family’s wealth? 

I’m always available at [EMAIL]/[LANDING PAGE] if you need help fleshing out your success tasks.  

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

This chapter revolves around family, the “Who” of wealth management. Like the founding principles of 
this country, everyone has to be on the same page to ensure the continued proliferation of your family’s 
wealth. That’s why your wealth-protection strategy has to start with the creation of a family 
constitution. 

It’s imperative that children, grandchildren, and spouses be involved in the development of the family 
constitution. Doing so not only provides generational insights, but instills a greater sense of cooperation 
rather than feeling that decisions are made at the whims of the patriarchal and matriarchal figures.  

As you follow the steps outlined in the book for the creation of this document, think about what’s best 
for the family as a whole. 

• What does your family strive for? 

• Where do you see your family in the future? 

• What does your family value? 

• What causes does your family support? 

It’s also important to establish how the family will address conflicts and troubled family members. 

We’ll develop actionable tasks to accompany these ideals in the coming chapters. Feel free to reach out 
to me at [EMAIL]/[LANDING PAGE] for personalized advice on defining your family’s driving principles. 

Until next time, 



[SIGNATURE] 
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[CHAPTER GRAPHIC] 

Chapter 4 describes how to choose a comprehensive advisory structure. The significance of your family 
constitution can’t be overstated for this step. It forms the basis of how your family lives and affects the 
qualities you need in the area of both wealth- and life-management.  

Consider the two options: 

• Do you need an all-encompassing family office with dedicated, in-house staff that handles 
everything from investments to vacation reservations?  

• Would a primary advisor that acts as the point-person for individual services be adequate?  

A family office may be a good idea for families that want to keep things simple with a reliable framework 
that serves as a steward of the family’s wealth-protection plan. Large families that have many diverse 
needs may better benefit from a single point-person who directs other professionals. As we move into 
the next chapter, think about your family’s needs not just financially, but for every facet of your lives.  

As a full-service firm, Pillar Wealth Management provides multiple levels of advising for ultra-high net 
worth families. Reach out to me at [EMAIL]/[LANDING PAGE] with any questions or to schedule a 
consultation. 

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

Chapter five breaks down the aspects of a successful investment policy statement. This document is 
similar to the family constitution, but it’s focus is more on the brass tacks of wealth building and 
maintenance. It provides a unified direction for your finances, serving as a financial-conduct barometer 
for your family as well as family office staff, wealth managers and other advisory professionals. 

The investment policy statement is more than just an affirmation that you want your investments to 
bring in a certain ROI. Instead, you need to think about the specifics that really matter to your bottom 
line. In this chapter, I outlined the 8 points you need to include in your investment policy statement, 
including the amount of risk you can incur, which performance metrics will be used to determine 
success, and the parameters that indicate when investments need to be rebalanced. 

As you go through the chapter and answer the questions that will build your investment policy 
statement, identify the intersection between your family’s needs as outlined in your constitution, and 
the concrete figures that will make these ideals a reality. It may be a good idea to keep your family 



constitution in front of you as you craft the investment policy statement to make sure the benchmarks 
align. 

Need some guidance with your investment policy statement?  I’m available at [EMAIL]/[LANDING PAGE] 
to answer any of your questions. 

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

Now that the previous chapters have helped you shape your wealth management landscape, chapter six 
starts the process to make these ideals into a reality. Your job this chapter is to decide which asset 
allocation strategy will best serve your needs. It boils down to two options: 

• Allocating your assets based on the average historical performance of said asset classes. 

• Allocating your assets based on how said asset classes perform in various market environments. 

Asking yourself a few questions can guide your decision on which approach to take: 

• What’s your current asset allocation? 

• How does your current allocation perform against the one you’re not using? 

• How much of your money is concentrated in a single investment or asset class?  

• Which strategy fulfills your family constitution and investment policy statement?  

Remember, it's not about guesswork; this is where you need hard figures. Need help identifying the best 
asset classes for your family's wealth? Reach out to me at [EMAIL]/[LANDING PAGE]. 

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

Last chapter’s lessons in asset location now enable you to identify and eliminate concentrated 
investment positions that could result in a precipitous drop in your wealth if those assets happen to go 
south.  

Chapter seven outlines your options for divesting over-exposed investments. The path you should take 
depends on a few considerations: 



• If you sell, will you utilize a tax-minimizing strategy such as a charitable remainder trust or would 
you rather reinvest the funds into different Investments to avoid capital gains? 

• Would your family legacy be better served by gifting the investments to charity?  

• Should you keep the investment and take a derivative position that allows your assets to 
appreciate without risking extreme losses? 

Most importantly, think about the implications of each alternative on your family constitution and 
overall investment plans.  

I can help you find the best way to reduce your concentrated assets while minimizing the amount you 
contribute to Uncle Sam. Feel free to email me at [EMAIL]/[LANDING PAGE].  

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

Chapter eight details active investment management strategies versus passive investment management 
strategies and how to choose a manager. The questions provided in the book will give you a good basis 
for choosing either an active or passive management approach, but since most ultra-high-net-worth 
families have a diverse set of Investments, a good mix of active and passive is best. Hedge funds, private 
equity, and real estate assets, for example, can provide high-level growth, while passive indexes can 
decrease volatility.  

The most important thing, however, is who’s managing your money. When choosing a money manager 
consider: 

• How long a manager has been in business 

• Their performance compared to the market and other types of investments.  

• Do they regularly achieve alpha and, if so, by how much? 

• What is the fee structure? 

Transparency is important. If a manager can't tell you how he's made money for his clients in the past 
and how he plans on making money for you in the future then you should keep looking.  

Knowing how to discern good money managers from bad can be a daunting task. I’m always available at 
[EMAIL]/[LANDING PAGE] to help guide your decisions and ensure that your family constitution and 
investment policy statement are heeded. 

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

Chapter deals with bond investments. This asset class is a cornerstone of wealth protection strategy for 
a number of reasons: 

• They have set duration. 

• You know how much you're getting at the end of the maturity date. 

• You can diversify within these securities to leverage various aspects of bond investment.    

It's important, however, to understand all of the considerations when it comes to bond investing. Your 
bond strategy should be informed by these questions: 

• How much do you want to allocate to taxable bonds versus non-taxable bonds?  

• What are your home state’s municipal bond rates compared to other states’? 

• How does the broker-dealer determine their fees and percentages?  

As I outlined in the book, bond duration, interest rates, and tax implications can result in large variations 
in yield. If you’re not exactly sure where bonds fit in your wealth-protection strategy, contact me at 
[EMAIL]/[LANDING PAGE] for a walkthrough of the bond market. 

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

This chapter provides an in-depth look at private equity, hedge funds, and real estate investment. 
Determining which investments to include in your wealth management strategy means assessing the 
risk and rewards that each poses to the ideals and your family constitution and the strategy you've 
outlined in your investment policy statement. Ask yourself: 

• Can you incur the increased risk and long-term commitment required by private equity 
investments? 

• For hedge funds, how many companies are in the fund portfolio and how much is invested in 
one or two companies? 

• What decisions did the fund managers make to create their returns and can these things be 
duplicated to continuously beat the market? 



• Would your portfolio benefit from the liquidity and hedge against inflation that real estate 
investment provides? 

• What kind of real estate investments would you specialize in? 

• Do you want the hands-on experience of owning commercial real estate directly, or would you 
rather give up some control and take a hands-off approach by putting your money into a real 
estate investment trust? 

For each option, consider not only the average return, but fees, taxes, and the ability to beat inflation to 
determine the actual return on investment.  

As always, I’m available at [EMAIL]/[LANDING PAGE] if you’d like a one-on-one session to solidify your 
investment strategy. 

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

The last two chapters have prepared you to make an informed decision when it comes to choosing an 
investment strategy. Even if a money manager boasts high average returns, the wealth return is actually 
the most significant factor in deciding how well they perform. In many cases, an investment with a lower 
average rate of return may actually provide higher wealth results once fees and taxes are weighed in.  

As we outlined in this chapter’s accompanying charts, it's all about when your wins, losses, contributions 
and withdrawals occur, not necessarily the average rate of return. In truth, money managers simply 
cannot predict the market reliably enough to provide the kind of returns that justify long-term 
investment. Especially once fees and taxes are included. Consider these points: 

• What is the level of risk you're willing to take? 

• How long are you willing to invest in these vehicles?  

• How often do you plan on moving money in and out of the account? 

We believe you can have greater success by investing in low cost market-type investments such as 
indexes. However, you may benefit from a mix of both to increase the possibility of substantial gains 
without putting too much of your money at risk.  

Feel free to reach out at [EMAIL]/[LANDING PAGE] for personalized insights into the best investment 
strategy for your family.  

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

As we discussed in the first chapter, this entire strategy is about the protection of both your wealth and 
the wealth of generations to come. Effective estate planning is crucial to this goal, but it goes beyond 
the points that were outlined in the book. Digital assets such as websites, domain names, blogs and 
social media content, or an online influencer presence, for example, often go overlooked. Similarly, 
some specialty assets such as pets and valuable property collections may benefit from a purpose trust 
that ensures the assets are treated according to your wishes. 

Some things to consider at this step are: 

• Does your estate plan account for crucial details such as the examples above? 

• How will you balance family gifting, charitable contributions, life insurance payouts, and trusts?  

• Do your beneficiaries have any special circumstances that would require a more restrictive 
disbursement policy? 

A knowledgeable estate planning attorney working within your family office or as part of your team of 
independent professionals can craft a strategy that safeguards your wealth in accordance with your 
family constitution.   

I’m also available at [EMAIL]/[LANDING PAGE] if you need guidance with your estate plans. 

Until next time, 

[SIGNATURE] 
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[CHAPTER GRAPHIC] 

The final chapter brings it all together, detailing how you can implement the wealth protection strategy 
you’ve developed over the course of 12 chapters. This last step involves integrating your family’s unique 
needs into a comprehensive financial plan, so choosing the right advisors, making mindful asset 
allocations, and taking the right money management paths are all part of this endeavor. Your family 
constitution and investment policy statement, however, are what really make or break your wealth 
protection plan.  

Refer to these two documents often as you go through the questions provided in this chapter to align 
your answers with your wishes. In addition, ask yourself: 

• How will you define success? 

• Where are your strongest financial areas and where do you need to improve? 

• What are the investment trends, fiscal policies, and other aspects of the economic environment 
that will likely affect you now and in the future?   



It’s also important to make a firm decision about who you want managing your money, so set concrete 
deadlines for talking to advisors and hiring the professionals you need. At Pillar Wealth Management, 
we understand the unique challenges that come with building, managing, and protecting ultra-high net 
worth families. Shoot me an email at [EMAIL]/[LANDING PAGE] to learn more about our approach to 
wealth protection. 

All the best, 

[SIGNATURE] 
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